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12/04/2003 05:11 PM

The majority of our standard carriers have contingent/incentive agreements in place with AJG, either on a
local or national basis.

With year-end approaching, it is our last chance to pump additional premium volume into these markets
so that it Is included in the 2003 contingent income calculation. Some of our more lucrative incentive
programs are in place with these companies:

1. Crum & Forster (National) . \
2. Hartford {National) - . .

3. St.Paul {Local)

4. CNA {Local)

5. Chubb (Local)

6. Travelers {Local)

7. Waussu (National)

Any oppartunity which you or your staff have to support these markets, either through renewal retention or

new business, will help generate additional revenue for AJG. If we can have a strong finish withCrum & |
Forster, it is possible for AJG to meet a threshold, which pays Gallagher 4% of our eligible C&F premiums.

That is an extra $20,000 of revenue generated on each $500,000 increment of premium!

While the best interests of our clients is always the number one priority, commission and contingent

income should not be ignored during the market selection process. We can work smart while honoring
our commitment to the client. *

Here's hoping for a great December and strong finish to the yearl Incidentally, if you think of it, please

drop me an e-mail should you place any significant premium with these carriers over Novemberand ~—~ -
December. Thanks.

Seasons Greetings!

Arthur-J. Gallagher & go
L

2 Pierce Place

Itasca, I 60143-3141
630-285-3607 (voice)
630-2854023 (fax)..—_ ..

AJG-ILDOI-00062102
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$2.5 MILLION REVENUE STRATEGY
WNA MARKETING PRACTICE
OCTOBER 31,2003

At the rcc:mNA Mnltenng Pncuce Business Planning Mecting beld in Chicago, » significant jiem
discussed on the 2gends was the development of 2 strategy 16 generste $2.5 million in unanticipated incom:
from North Americs in November and December 2003, SRS,

estzblisbed this Revenue Goal as one mechanism to Dlustrate the valoe thet » dediceted and coordinsted
Marketing Practice dclivers 10's large and complex Insurance Broker such as Willis Group. This initistive
‘will be successful by estzblishing targeted income goa}s by region, pursuing identified key objectives, .
essigning 1esponsibilities for revenve enhancing sctivities and tracking the results,

TARGET INCOME BY REGION

Upon evalustion of the $2.% million revenve gosl, it is clear that each Marketing Region, as they are
cuncm!y stmcmnd, will contribute » different amount towards the goal besed upon the overzll revenue
size of the region, business nfix end upcommg revenue flow for the months of November and Decembes.

In eddition, it was determined that ope-third of the Revenue Goal is expected to be fulfilled in Novernber
with the remaining two-thirds completed in December. Income targets as outlined will be the responsibihly
of each RMO and activities will overseen by the North American Marketing Director.”

MARKETING REGION RMO - INCOME GOAL '
Northeast SN $775,000
Midwest . [~ " $460,000
Southern L ) 3675.006
Northwest | G $190,000
West Sy $400,000
TOTAL REVENUE 52,500,000

KEY OBJECTIVES
. lm:e,ase' commmssion percentages on existing lines of business eligible for commission.

¢ ' Maximize premium volume flow 10 key carriers with most etiractive contingent income
agreements. :

s  Increase New Business hit ratio by targeting new business opportunities in the pipeline sod
focusing direct nnrkcung suppori 10 ensure we utilize 311 of the Group's available leverage to
secure the most competitive program available in the marketplace.

. M‘]dcnnfy key sccounts, both new and renewal, which will maximize income from the ntﬂmbon of
. Willis Group resources mc]udmg—Wilhs Re, Global Markets and other Willis

' -
e Monitor kcyrencwa] sccounts which are “in jeopardy” and deliver Marketing resowrces where
Decessary to increase renewal retention percentagu

L Confidential Treatment HIGHLY
uested by Willis of NY', Inc. CONFIDENTIAL

Willis 16095
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.000455  Did: D7BSOEC3443A26BDE6256DDOOOGED22B

From
TO

!

Date Sent : 11/03/2003 12:23:47 PM
Subject ¢ Maximizing yeer end revenues
Don't forget the sdvantages of plecing &s much business a2s possible with the
carriers we have negotiated special deals with, 85 you look for ways to
maximize revenues the last few months of this year and into 2004.

While in some cates therg, are numerous variasbles in calcuvlating these deals we
-have plenty.-of opportunity to 2dd needed revenve to the North Americe results,

by taking time to direct our business when possible to the cerriers listed
below. .

In previous emails I have sent to each of our marketing leaders the details of
each plen . This is intended to refresh everyone's mind on the most recent
arrangements in place ..

Liberty Mutuval. A National Market Management Fee is in plece for 2003. Willis
can earn .35%t on renewals and up to 2.5% on new bueiness provided we have at
leest $40,000,000 in defined revenue to liberty, and st least 30 accounts.
Loeses are not a factor in this agreement. Please note Revenue to Liberty is
defined as &n Accounts annuel premium less expected primary losses ,
commissions, texes and residual loads. We asre currently on target to meet the
requirements necessary to earm a good fee .

Crum end Forestex. R new agreement was put in place end back dated to January
1 2002 providing up to 3% incentive on renewals, provided we have a retentiom
ratio over 80%. and another 3 1/2% on new business provided we write over
$20,000,000 . Finally if the conbinetion of new 2nd renewal is grester than
$30,000,000 we will earn another .5%. This plan is not subject to Losses and
is expected to be peid €0 days after yesr end.. While we are behind om the
retentiofi*percentage. We believe we azre meeting other targets to esrn a good
incentive and have a rezsonsble chéence to improve. the retention ratio with a
good. fourth guarter. B

CNA ' A National agreement is in place with CNA providing & Growth Incentive of
up to 3% if Written premium is Greoter then $75,000,000 and another 28 if our
Loss ratio is vnder 45%. This agreement only includes "Commercial Lines
standard premiums® and a2 number of excluded premiums apply ,» . You will need to
refer to the document I sent a few weeks 39go to understand all the

exclusions. The agreement also provides a provision to pay 75% of the
eatimatgd annval payout in the fourth quarter of this year. Unfortunately

FOIL. Confidentia) Treannent

Requexted by Willis of NY, Inc. Willis 0054752
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000128 Uid: 63ESB63880331EIBE6256DD3005374B5
From - RN ' CC
. To o ——t

Date Sent ¢ 11/03/2003 10:11:45 AM
Subject : We need your help!

sesesssrre.WIONg SENND. ... .5 .-

 Willis North America
.10 South LaSalle St., Ste. 3000
Chicago, IL €0603

Phone: 312 621 4761

Fax: 312 621 6870

Mobile: 312 953 0174

----- Forwarded by ISR /Chi/US/WCG on 11/03/2003 09:11 AM -=----

11/03/2003 08:48 AM CST

Tox “ CENENERRRRRPNRPE zur i chne . com, -
cc: GRS .

bee:

SUbject' We need your help!

“ note does & great job of encapsulatinq our obgect;ves ‘wanted to share
_this with you so you don‘t heve to recreste the wvheel.

— ¢ — . — — "

Regaxds,
RN

Willis North Amexice » '
10 South LaSalle St., Ste. 3000
Chicago, IL €08603

Phone: 312 621 4761

Fax: 312 621 6870

Mobilec 312 953 0174

----- Forwerded by FNNNNNNNNNEN Chi/US/WCG on 11/03/2003 0B:47 AM -----

e ——
11/03/2003 06:55 AM CST

: SIS € ' CC, mewcc,

G '
SRR ¢ G, mmc, G B
SRR ¢ v CG, RCC, Uy

R o vcc, SRR : vCG, R G,

o o dlecN
m
i et ———— T et A T e

mwcc, R ¢ CG, €WCG,
Wewcs, (Y )

. Confidential Trestment
wsted by Willis of NY, Ink. . Willis 0035628




wewcc, m “
. beces

Subject- We need your helpl

L] has asked the marketing department to find an additional $2,500,000 in

revenue in the last two months of this year. Each region is being asked to
contribute its. fair share. For the North East that translates into $760,000

revenue for the offices. We are asking that all marketers look to do the

-among seven offices.’ That equates .to less than 2% of the November and Decemberxr

following: . w -

-Ask for 2% additional.comm;ssion on 8ll renewals

With &1 fee accounts look to have GINJEENEE rizce the es meny lines as
possible especizlly (umbrellas are generally an easy one and if you have

“difficulty with @ cell me, We ere warning them they should have edditional

flow, and'that we expect them to deliver).

Look for opportunities tg feed our biggest contingency players, Hartford, St.
Peul, Chubb, Liberty Mutual (national accounts)

Look for ppportunities to. get Wallis Re ;nvolved in any accounts possible.

Ask for. bonuses from carriers for new business placenents.

.Ask for 24 additionzl commission on 8ll accounts (I now I already said it, but

it is so importegnt that 1 am repesting it agsin).

Re - will be paessing the above message on tc all carriers that we meet over the

next few weeks to help soften the carriers up, but they are so bad at internal

communicstion that we cbviously canniet count onthe- Yocal staff to-receive-the -

message. Therefore, we will keep repesting it zgain, and again. Ve also are
Jooking into additional (not early) peyouts of contingencies to help us slong.
Please pass on to me any problems, and also all of your successes (we want to
track the wins). .

We have learned over the past few months that we can receive a lot by just
esking. Please keep the preesure on the carriers. We have two months to go,
and we can make 2003 a record year.

As always thank you for &ll that you do.

1L Confidential Treatment . —
juested by Willis of NY, Inc. N

Willis 0035629
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PARTNERSHIP PDIVIDEND PLAN AGREEMENT

This AGREEMENT is cffective July 1, 2002 (the "Effective Date”), by and between Aon Re loc. ("Aocn Re") an
Mmmamnywndwmyomeame(Mmahe
with jts. other subsidiaries and affiliates is bereinafier referred to as “Aon Corp.”) with its principal place of
tusiness in Chicago, lllincis and Liberty Mutoal Insurance Compaay, domnciledeAsndmsem,dongwnh
certain of its affiliatcs and subsidiaries, through and exclusively for its busincss unit Liberty Mutual Propexty
with is principal place of business in Weston, Massachusetts.

WITNESSETH
L SERVICES AGREEMENT

1. . hthuMPmandAmthvemuedmomaMwhebymkhsw
to act as reinsurance intermediary broker in placing treaty reinsurance business at the instruction’
of Libesty Mutusl Property for the tenm extending from July 1, 2002, through June 30, 2003.

2. GNP s bocoscd broko, is a subsidiary of Liberty Mutual

. Insurance Company. Aon Re agrees 1o utilize @il to provide to Aan Re services relating to the
Liberty Mutual Propoty trieaty scinsurance business having cffective dates during the pexiod
extending from July 1, 2002, through June 30, 2003. The services will be described in a scparate
memorandum of agreement. -

a. consideration of this Scrvices Agreement, Liberty Mutual Propesty sgrees 1o the provisions of
mewummm&mmmﬂmm
business placed by Aon Corp. with Liberty Mutual Property. .

II. © PLACEMENT SERVICE AGREEMENT

1. 1n consideration of its agreement to the 1erms of the Sexvices Agreement, Aon Re becomes cligible
0 receive Placement Service Payments i conjunciion with the placemnent of retail property
insurasice business with Liberty Mutnal Property by Aon Corp.  In calculating the Placerment

" - Service Payments duc Aon Re, all re1ail property insurance placed by Aon Corp. and writtenn by
Liberty Mutual Propesty shall be cligible.

2. Payments hereunder are referred to as "Placement Service Incentives® and shal] be in sddition to,
sud pot in licu of, cusiomary commissions due Aon Corp. in conjunction with retail property
imsurance business placed with and writien by Liberty Mutual Property as well as any reinsurance
brokerage due Aos Re in accordance with the placement of property reinsurance on behalf of
Liberty Mutual  Liberty Mutoal Property shall pay Aon Re separsie Placement Service Incentives
based on Direct Writien Premium and Loss Ratio 2s follows:

a Liberty Mutual Propaty shall pay Aon Re a Placement Service Incentive in an amount
equal to the Payout as szt forth below based on the Direct Written Premium for subject.
policies with effective dates from July 1, 2002, through June 30, 2003:

» =or>  $40,000,000 $500,000
=or> $35,000,000 to $40,000,000 $400,000
=or> $32,000,000 1o $35,000,000 $300,000.

Aon Re shall not be entitled to any Placement Insurance Incentive based on Direct Written
Premium if the Direct Wrinen Premium is less than $32,000,000.
Confidential Treatm -
Requested | AON0014304




“Direct' Written Premivm® is defined as direct written premioms for retadl property
insurance business placed by Aop Corp. and writtea by Liberty Mutual Property less
premiums sefunded by Liberty Mutual Property with sespect to returns, allowances, or
cancellations; provided, that po deduction shall be made for return premiums in the cvent 8
policy is canceled and rewniticn midtcrm by Liberty Mutual Property through another
troker. If Aon Corp. is appointed, pursuant 10 a broker of record Jetter and not part of a
purchase, merger, or other acquisition, 28 broker om say policy or policies writien by
Liberty Mutual Property through a different broker, Direct Written Premivm stribotable 10
such policies shall not be recognized in the calculation of the Placement Service Inceative,
Direct’ Writicn Preminm attributable to the renewal of any such policies daring the serm of
this Agreement shall be recognized as part of the Placemem Service Incentive calcalation if
the broker of record appointment is still in effect 0o the dste of rencwal.

b. Liberty. Mutual Property shall pay Aon Re a Placement Service Incentive in an amount
equal to the Payout 22 sct forth below based on theLoss Ratio resulting from the retail
property inswance business placed by Aon Carp. with Libarty Mutual Property:

Loss Ratio Payous
Less han20% . $1,000,000
20%t0 25% 3200,000
>25% v 0% $600,000

. > 30% 10 35% $400,000
> 35% to 40% $200,000.

"Loss Rsto” is defincd- a3 direct losses incurred from all accident dates (paid and/or
reserved), excloding catastrophe losses, on all retail property insurance business placed by
Aon Corp. with Liberty Mutual Property baving effective dates extending from July 1,
2002, through June 30, 2003, divided by the eamned portion (as of the dase of calculation) of
Direct Wrinen Premiom for retail propesty insurance business placed by Acs Corp. with
Liberty Motual Propesty having effective dates extending from July 1, 2002, thwough June
30, 2003.

o the event the Direct Writtea Preanium forlheaboveumulmmmﬂsmo,ooo there
willbenopammdathsl.oshmm

3. Al definitions and calculations of Direct Wnumhun:mndbsnno:hnbebuedsoldyou
Liberty Mutual Property repanting metrics; although, Libesty Mutual Property shall allow Aon Re
mmmﬂeucwwnboobmdmadsfupuwofvwfymgwymudmm

4. Liberty Mutual Property shall prepare and delives Placement Service Incentive Statements to Aon

Rzmthnﬂda)iofmemdofewhubdnqudpmofmmm

cnuuedm:amﬁomanymchpaymemanymptummmdmcommuswmdueb
Libesty Mutual Property under any reinsussnce tresty of insurance policy with respect (o any
property business the subject of this Agrecment. Al each subsequent June 30, until such time as
all lisbilities under the retzi] property insurance business placed by Aon Corp. and written by
Liberty Mutual Property are fully extinguished, Liberty Mutmal Property shall recalculate the
Placement Service Incentive based on Loss Ratio and any amount due cither party based on the
recalculstion shell be paid by Sepiember 30. Aon Re shall not be entitled 10 any Placement
Service Incentive if cither this Placement Service Agreement or the Services Agreement are
canceled by Aon Corp. or Aoo Re, or if Liberty cancels the Services Agreement before the service
are received or if Liberty cancels the Placement Service Agreement because of misrepresentation,
fraud, malfeasance, or ponfeasance by Aon Corp. or Aon Re.

Confidential Treatment

AQN0014305
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Il  TERMS APPLICABLE TO BOTH AGREEMENTS

1. Disputc Resolytion: Any dispute arising under this Agreement shall be resolved by binding
srbitration pursuant 10 the rules of the American Arbitration Association before a panel of three
arbitrators. The party demanding arbitration shall notify the other party in writing of its intent t0
invoke this provision, and shall notify the recipient of the name and address of its arbitrator. The
party receiving the potice 10 arbitrate shall have 21 days afier receipt of such notice to sclect an
arbitrator, 2nd 10 provide the name and address of its arbitrator. In the event the party recciving
notice fails 10 scdect an arbitrator within 21 days, the party demanding arbitration shall be entitled
10 sclect the other party’s arbitratar. The two arbitrators shall select 8 third arbitrator within 21
days of the naming of the secood arbitrator,  All arbitrators shall be experienced in the insurance
industry, with koowledge of the insurance broking business, and shall be disintercsted in the

. oucome of the arbitration. The arbitration shall be conducted in Baston, Massachusetts,

2. Tenn and Teomimetion: mwmmmwmmrwm
: Agreements comprising this Agreement, shall be effective on July 1, 2002, and shall remaia in
cffect through Yune 30, 2003, unless terminsted in accordance 88 provided bercin.  Either party
may terminate this Agreement at any time by providing written notice to the other. Termination of
one of the two Agreements couprising this Agrecment smomatically tominstes the other
Agreement. Notwithstanding the expirstion of this Agrecment, the terms and conditions of this
Aymﬁanmmbawbhmobbpmudmmwmh
cbligstions and dutics are satisfied in full.-

3. Confidentiality: The terms of these Agreements are confidential and shall not be disclosed by
\ d:hupmyceqnuuybemq\ﬁmdbth.
(3

to4, Mmmmﬂdmn@u,mmmwnmmmmmnu
bemgmblebyeuhapmybauo.

5. Noticex: umuwuwmamwmumwm&admnnn
* the other party and shall be decmed 10 bave been effecied when sent. Notices shall be seat 102

Aon Corporation
Aom Re Inc.

Ann: GINMNRMENIRND
200 East Randolph
Chicago, Illinois 60601

Liberty Mutoal Property

Atn: QEEJRITIIINRY

9 Riverside Road

Weston, Massachusetts 02493-2298.

. Or 10 such other person or address as cither party may from time 1o time 50 notify the other pasty.

INWUNESSWB{EOF.lhemdasiMhaveaeculed!hisAgreemcnleﬂ'ecﬁwnofthedateﬁrﬂlbove-

written
Liberty Mutual Insurance Compan |
Name:

Date: H\K ]

Name:
Date: %é o%z 2 52
A 1
Confidential Treatment '

Requested AON0014306
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A\ON

S

_ .. Reinsurance Services

VIA OVERNIGHT COURIER
April 14,2003 _
Mr.QEEpn——

Liberty Mutoal Insurance Company

9 Riverside Road
‘Weston, MA 02493-2298

Pursuant 10 the Memorandum of Agreement among Aon Re Inc,,

G,
and Liberty Mutual Insurance Company, effective July 1, 2002,d|efeeforthepmod.lnlyl
2002, through June 30, 2003, shall be $3,000,000.

Please.sign below indicating your acknowledgement and return an ariginal to me.

ceuams s en sems

On behalf of Liberty Mutual Insurance Company

By: H

!

Confidential Treatment
Requested
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MEMORANDUM OF AGREEMENT

In anticipation of a continuing business relationship between Liberty Mutual
Insurance Company, a Massachusetts domiciled insurance company ("LMIC") and Aon
Re Inc. (“Aon Re”) and its affiliates, an [llinois domiciled reinsurance intermediary
broker, the parties to this Memorandum of Agreement ("Agreement”) deemn it desirable
and prudent to reduce to writing the manner in which they will contmue to do business
together.

In an effort to more efficiently coordinate its property treaty reinsurance needs,
IMIC hereby delegates to NN, 2 Massachusetts licensed
insurance broker and a wholly owned subsidiary of LMIC, the responsibility
for coordinating and administering specific Property Catastrophe and Property Per Risk
reinsurance meahe for LMIC and the Wausau Insurance Companies (“WIC").

'!'fwmfore, the parties hereto make the following representations and jointly
agree to'the fallowing:

1. t Efforts. S will assist LMIC in preparing and packaging LMICs and
C's Property Catastrophe and Property Per Risk reinsurance needs and
shall submit to Aon Re LMIC's requests for reinsurance placement. Aon Re
agrees to use its best efforts to procure, from time to time and at the request

and direction of lii, reinsurance for LMIC.

2. Binding. MR acknowledges that it is not an agent of Aon Re, and as such it
“  has no power to bind Aon Re or any reinsurer.

3. Licensing. @i} represents that it is a duly licensed insurance broker in
every state in which it transacts business.

4 Prenuums - agrees to be r&spons:ble for forwarding to Aon Re

or such reinsurance plgced by

AonReonbehalquLM]C.

5. Servicing Fee. Aon Re agrees to allow @i} a servicing fee for the
reinsurance placed for LMIC by Aon Re. The amount of this servicing fee
will be agreed to each year.

Confidential Treatment

Requested N AON0014308




o«

Accounting.-Acn Re will issue a separate premium invoice to W for each
placement of reinsurance for LMIC and IR will forward invoices to LMIC
for payment. LMIC shall forward premium payments to @l for
remittance to Aon Re in accordance with due dates agreed upon. The

Servicing fee may be offset against premium before payment is remitted to
AonRe.

7. Claims and Losses. @R acknowledges that Aon Re will be the designated
intermediary and that as such Aon Re will receive from SlR for filing with
the reinsurers all notices of occurrence or daim, unless specific
circumstances dictate otherwise. Each party agrees to fumnish the other
with copies of carrespondence to and from the reinsurers and IMIC in a
prompt manner upon request. To the extent called upon to do 50 by LMIC,
each agrees to assist LMIC with the presentation of their claims to the

- reinsurer whenever feasible.

8. Termination. This Agreement may be terminated by either: party upon
forty-five (45) days written notice to the other party.

Exceptasuoﬂxerwxsemdxcated,ﬂusAgmemaxtsluﬂbedfechveasof]ulyl

| 2002, and shall apply generally to all future reinsurance placed by Aon Re for IMIC at

S direction.
This Agreement dated L\\ \Lk V3

AON RE INC.

.
Authorized Representative

" Acknowledged and Accepted by:

LIBERTY MUTUAL INSURANCE COMPANY -

Aulho!nzed Represenlalx!

Confidenti
on :2‘;:: :‘:::tment . AONO0014309
-2-

!
By:
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SUPREME COURT
COUNTY OF NEW

THE PEOPLE OF

KEVIN BOTT,

B EVFORE

Plea

OF THE STATE OF NEW YORK
YORK: CRIMINAL TERM PART 41

-X

THE STATE OF NEW YORK S.C.I.
No. 3931/05

against -

PLEA
Defendant.

August 8th, 2005
100 Centre Street
New York, New York

HONORABLE JAMES A YATES,
Justice.

A PPEARANTCES

BY:

BY:

FOR THE PEOPLE:

ELIOT SPITZER

Attorney General

State of New York

120 Broadway

New York, New York

MICHAEL D. ROE, ESQ., A.A.G.

FOR THE DEFENDANT:

FRIEDMAN KAPLAN SEILER ADELMAN
1633 Broadway
New York, New York

PAUL FIRHMAN, ESQ., Of Counsel.

JOSEPH V. CONNOLLY
Senior Court Reporter
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Plea 2

(Whereupon, the Court, Mr. Roe, Mr.
Fishman and the defendant being present in the
courtroom, the following proceedings commenced:)

COURT CLERK: Added to the calendar;
S.C.I. 3931 of 2005; the People of the State of
New York against Kevin Bott, B-O-T-T.

Present in the courtroom is the defend-
ant, his attorney and the assistant attorney
general.

State your appearances for the record,
please, counsellors.

MR. FISHMAN: Good morning, your Honor.

Paul Fishman, from Friedman, Kaplan,
Seiler and Adelman, 1633 Broadway, New York, New
York, on behalf of the Defendant Kevin Bott.

MR. ROE: Assistant Attorney General
Michael Roe, for the People.

Good morning, your Honor.

THE COURT: Good morning.

Did you say Paul Friedman?

MR. FISHMAN: Fisman.

THE COURT: Fishman, that's what I
thought.

Is there anything we need to discuss or

should I just go ahead with the allocution?
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MR. FISHMAN: We have a plea agreement,
Judge.

THE COURT: All right.

Mr. Bott?

THE DEFENDANT: Yes, sir?

THE COURT: You've been charged in a
felony complaint, 2005NY053898, with the Class E
felony of Violation of the General Business Law,
Section 340 and 341, that being a conbination of
restraint of trade.

You have a right - - before you can be
prosecuted for that felony, you have a right to
have that case presented to a Grand Jury. A per-
son cannot be prosecuted for a felony in New York
unless a Grand Jury has met.

A Grand Jury consists of twenty-three
citizens meeting in secret.

If twelve of them find, based on com-
petent, legal evidence, legally sufficient evi-
dence, that there's reasonable cause to believe
that you've committed a felony, then they go
ahead and vote an indictment. If they fail to
vote an indictment, then you cannot be prosecuted
for that felony.

This is an important and wvaluable
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right.

The law permits to you waive that
right, if you so choose. If you waive that
right, then means you're consenting to be pro-
secuted by a Superior court Information, a piece
of paper, having been filed by the Attorney
General's Office, which charges you with that
same felony offense.

Have you discussed all of this with
your attorney?

THE DEFENDANT: Yes, I have, your
Honor.

THE COURT: And are you satisified with
the work Mr. Fishman has done as an attorney for
you? |

THE DEFENDANT: Yes, I am.

THE COURT: And is it your desire to
walve a presentation to a Grand Jury?

By the way, you have a right to testify
in front of that Grand Jury. You have a right,
as well, to ask that they hear from witnesses or
see evidence that you produce, as well.

Is it your desire to waive the presen-
tation to a Grand Jury, to waive the requirement

that an indictment be voted and, instead, consent
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to be prosecuted by a filed Superior Court Infor-
mation?

THE DEFENDANT: Yes, your Honor.

THE COURT: 1If that's what you want to
do, then go ahead and signe the waiver tha; is
before you.

(Defendant and counsel execute the
waiver.)

(Handed to Mr. Roe.)

(Waiver executed by Mr. Roe.)

(Handed to the Court.)

THE COURT: All right.

Mr. Bott, Mr. Fishman and Mr. Roe
having signed this wéiver in open court and in my
presence, I am now signing it.

Okay.

Mr. Bott, the People have filed a
Superior Court Information 3931 of 2005, charging
you with a Class E felony of Violation of the
General Business Law, Sections 340 and 341, that
being a conbination of restraint of trade.

How do you plead to that charge?

THE DEFENDANT: Not guilty.

THE COURT: Now I've been handed a

written agreement, a five page agreement, that
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was signed at the bottom.

Is that your signatures at the bottom
of that agreement?

THE DEFENDANT: Yes, your Honor.

THE COURT: Before you signed that
agreement, did you discuss it with your attorney
and do you have any questions about it?

THE DEFENDANT: I did discussion it
with my attorney; I have to questions.

THE COURT: Okay. 1Is that your under-
standing?

THE DEFENDANT: Yes, your Honor.

THE COURT: In there you have offer to
plead guilty to the as Class A midemeanor, a
lesser included offense, of attempted Violation
of General Business Law, under Section 340 of the
General Business Law, that being acting in a com-
bination of restraint of trade.

Is that your desire, to plead guilty to
that Class A misdemeanor?

THE DEFENDANT: Yes, it is, your Honor.

THE COURT: When you signed that agree-
ment, is that your understanding of the entire
agreement that induced you to enter that plea of

guilty?
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THE DEFENDANT: Yes, it is, your Honor.

THE COURT: Has anyone made any other
promises or threats to make you plead guilty?

THE DEFENDANT: No, sir.

THE COURT: Do you understand by.plead-
ing guilty you're giving up your right to trial?

At a trial, the People would have to
prove your guilty beyond a reasonable doubt to
the unanimous satisfaction of twelve jurors;
you'd have a right to testify; a right to call
witnesses to testify for you; a right to have
your attorney cross examine, ask questions, of
the People's witnesses; a right to remain silent.

Because you're pleading guilty, you're
going to give up all those rights.

Is that what you want to do?

THE DEFENDANT: Yes, sir.

THE COURT: As well, pursuant to the
terms of that agreement, you have agrede to a
couple of other thing. I'm not going to go
through the whole agreement.

But some of the more noteable points
are as follows:

You agreed to waiver appeal to any

higher court with regard to any of the other
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issues in this case.

Is that what you want to do?

THE DEFENDANT: Yes, sir.

THE COURT: You agreed that you would
have - - that you would consent to a deferral of
the sentence date in this case until the People
have concluded their investigation in related
matters here and not complain about the fact that
you weren't sentenced promptly.

Is that what you want to do?

THE DEFENDANT: Yes, sir.

THE COURT: You agreed to make yourself
available to the People in this case, both in
their further investigation and, if necessary, to
testify either in the Grand Jury or at trial; and
at all times you'll answer questions, waive your
right, your privilege against self-incrimination
with regard to related matters here; and at all
times you'll answer all questions truthfully and
honestly.

As well, you rocognize that under this
agreement I could sentence you to as much as one
year in jail.

However, what I'm going to do is defer

sentence. I'll listen to the People with regard
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to your compliance with the terms of this agree-
ment, I'll listen to your attorney, I'll listen
to you and then I'll decide what sentence to
impose.

It could be a year in jail; it could be
a lesser term. It could be a non-incarceratory
sentence; it could be a fine; it could be Proba-
tion, community service, a conditional discharge,
restitution. All of those are the possibilities
available to me.

Is that your understanding of the
promise in this case.

THE DEFENDANT: Yes, it is, your Honbr.

THE COURT: I want you to raise your
right hand.

Do you swear that the statement that
you're about to make is the truth, the whole
truth and nothing but the truth, so help you God?

THE DEFENDANT: Yes.

THE COURT: Look at paragraph 3.

(Defendant complies.)

THE DEFENDANT: Yes.

THE COURT: If it's completely accu-
rate, please it out loud. If you have‘any ques-

tions or reservations about - -
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MR. FISHMAN: I'm sorry; paragraph 3,
Judge.

THE COURT: Paragraph 37

You changed the numbers on it?

MR. ROE: Yes, your Honor.

THE COURT: Look at paragraph 3.

THE DEFENDANT: Yes.

THE COURT: If it's completely honest
and accurate, read it out loud, slowly, for the
Reporter.

THE DEFENDANT: Okay.

From about January, 2001, to about
June, 2005, I was an Assistant Vice President
Underwriter in the Excess Casaulty Division at
Liberty International Underwriters, an insurance
company in Manhattan. As an underwriter at
Liberty, I had the primary relationship with
Marsh Global Broking, a subsidiary of Marsh and
McLennan Companies, Inc., an insurance brokerage
base in Manhattan.

In many instances during this time
period, brokers at marsh instructed me to sub-
mit protected quotes on certain pieces of busi-
ness whe;e Marsh had predetermined which insur-

ance carrier would win the bid. Such guote were
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sometimes referred to as "B quotes, "back-up
quotes," and "alternative leads."

Excuse me.

I understood that such quotes were in-
tended to allow Marsh to maintain control of the
market and to protect the incumbent. This could
be accomplished by either bidding at a higher
price than the incumbent or providing less at-
tractive terms for the insurance program. On
such occasions, brokers at Marsh would give me
either the incumbent's bid, a specific target or
a range within which to bid. On these occasions,
I understood that this bid had to be less favor-
able than the incumbent's bid.

I complied with these requests by sub-
mitting such quotes, which had the effect of
allowing Marsh to obtain property in the form of
millions of dollars in commissions and fees from
each of numerous policyholders and insurance com-
panies.

Likewise, during this time, I under-
stood that Liberty benefited from this scheme
when liberty submitted a "B quote" on the lead
layer of ingurance. Marsh often allowed Liberty

either to renew its place on the excess layer or
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to gain new business.

THE COURT: All right; thank you.

I'm going to adjourn this to September
29th.

If the matter is not concluded and you
both agree upon an adjourned date, the defendant
will be excused and you can just call for the ad-
journed date.

MR. FISHMAN: Thank you, Judge.

THE COURT: Thank you.

MR. ROE: Thank you.

I'll file a copy of the agreement with
the Court, along with the S.C.I.

THE COURT: Thank vyou.

COURT CLERK: R.O.R., Judge?

THE COURT: Yes.

MR. FISHMAN: Thank you, your Honor.

THE DEFENDANT: Thank you, Judge.

MR. ROE: Thank you, Judge.

(Whereupon, the proceedings were ad-
journed until September 29th, 2005, at nine-

thirty a.m.)

*
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From: ' Greg J Doherty

Sent: : Wednesday, March 26, 2003 8:58 AM - ‘ SR
To: . dulnemammm_m 0L ibertyinternational. com@lmemet @ MMC_CDbS . )
Subject: Re: m ubeny Response ' ) : o

.see below and | will talk 10 you later.
- 1 03/26/2003 09:57 AM - -

Forwarded by Greg J Doherly/NYC-NY/USMarsh/MMC on 26 Mar 2003, 09:57 Wednesday -+

Edwerd Kean;a on 26 Mar.2003, 0‘9::!8 _Wednesday

To: Greg J Doheny |
cc:

Subject:  Re: “ leerly Response -

Ddhe_r.ty-. . ' - C

| need a B quote ffbfh Liberty. | finally had AIG agree to write this thing at the target.
Have Liberty come In around $175,000. E-Mal indication would be fine.

Thenks. '

‘&d

<<< Memo from Edward-KeanélNYC-NY/US/MarsWMMC on 25 March, 2003, 14:01 Tuesday >>>

Edward Keane on 25 Mar 2003, 14:01 Tuesday
To: Greg J Doherty
cc.

Subject: Re: m Liberty Response

Greg -
Please have them quote without Personal atiached.

Thank You,

Ed FE A . - T . -' '- - ’ e

<<< Memo from Greg J'Doherly/NYC-NY/US/Marsh/MMC on 24 March, 2003, 17:45 Monday >>>
From Greg J Doherly on 24 Mér 2003, 17:45 Monday

To: =~ Edward Keane .

cc:

Subject: SRRy - Liberly Response

Liberly is out on the personal lines attachments. Will look at it without.

Greg

I = . L : 301600
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From: Edward Keane
Sent: Thursday, March 27, 2003 7:58 AM

To: « Greg J Doherty;
Cc: Marie Hulin
Subject: Merie Norman

Greg 2@

The Client is looking for options from the CA and we are still waiting for B Quotes from Liberty & Zurich. Please have
your markets get us an e-mail indication ASAP. AIG hit our target at $140,000. We need these quotes from Zurich and
Liberty to strengthen AIG's quote.

Thanks!

Ed

2432215
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Frbm:.

. - ——
“; Sent: Tuesday, Oclober 09, 2001 2:43PM

To: : . Joshua Bewlay

Subject: "RE: —
TSten Time: ) — _

Required Attendees: CN=Joshua Bewlay/OU=NYC-NY/OU=US/OU=Marsh/O=MMC@MMC

Josh:

" Does the insured perTorm any resndemlal homebunldmg in the staies of Arizona, Callfom;a Colorado

‘or Nevada?
If so, Liberty would have to declme on quoting this atogether due 1o treaty exclusion,

Please advise.” - . -
Thanks.

" 10/09/2001 04:41 PM

Kévin.éoﬂ@Libenjlmemaiibnal.oom on 8 Oct 2001, 16:36 Tuesday
To: _ ' . :

g%bjed:. RE: m

1 would love 1o simply sign a quote prbtecting AIG however 'I

need
the following question(s) answered:

1) Does the insured perform any residential homebuildirig in the
states of Arizona, Califomia, Colorado or Nevada? .

If so, we would need {o decline due 10 class of businessAreaty
exclusion. -

Awail your advice.
KB .
PS - guess this one got lost in the shuffle. sorry.

-—-—Ongmal Message——-

From: GEENNE |m3ilio: SR ©marshmc. com]
Sent: Tuesday. Oclober 09, 2001 4:07 PM

To: Bott, Kévin (New York-LIU)
Subject: RE:

Dude:
| sent this to you on 10/1/01. This is the one that NJ should have sent

to you. | .
It would be so much easier if you could just e-mail me a number that

1

Forwarded by QNI NY C-NY/US/Marsh/MMC on 8 Oct 2001, 16:41 Tuesdsy

"ATNIVEQ



: 'would be grest.

They are a real eslate developmem out Los Angeles. If you really need

a protective quote-

1 will have to do it 1omormw Josh is just lookmg foran e-mail at
this point. if you want to quote .

$125,000 that sounds good.

<<< Memo from Kevin. Boﬂ@leenylmemahonal com on 09 October, 2001,

—16:01 Tuesday >>>

Kevin.Boti@Libertylntemational.com on 8 Oct 2001, 16:01 Tuesday

To: CUNEEEED
Subject: - RE: GNENNIEETRRSy
L
| dont think afier looking-at my submission activity this one

came
up.

" Having said that, what do they do?

Let me kﬁ'ow.

KB

—Original Messape-—- :
From: SUmE [mailto JENiEleap@marshmc.com)

Sent: Tuesday, October 09,.2001 3:55 PM
To: Botl, Kevin (New York-LiU)

Subject: USRI
Importance; High -

KB:

You have this submnss»on Can you please e-mgil me a Iead proiectwe
quote for the $25MM.

Thanks.

10/09/2001 03:53 PM

~——————— Forwarded by ~NYC-NYIUSIMarsh/MMC on
9 Oct 2001, 15:53 Tuesday
From Joshua Bewlay on § Oct 2001, 1 5 31 Tuesday

To: G ,
cc: NN
subject: '

! need you 1o email me Type B indications from Liberly and Zurich on a
lead $25 million.

AIG came in at $79,750 for 25 X p. (This is a huge Real estate risk in
LAY

7

2323270



There are only 9 vehlcles and 45 employm

Please have Zunch and leeny email you some numbers.

Josh

CEEESIE /N Y C-NY/USMarshMMC@MMC -

———mmvc-mmsm:swuc .

From: w C-NYS/MarsyMMC

To: _—/NYC—NYIUSIMarshIMMC@MMC
cc: : "
" From: . Kevin.Bott@Liberlylnternational.com

To:  VEEFRSSSSMNNYC-NY/USMarsh/MMC@MMC
cc: _ _
- From: Kevin.Botti@Liberlyintemational.com
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Edward Keane on 10 Apr 2003, 14:27 Thursday
[ _ : .

Subject: USS POSCO

Per our conversation, | will need B Quotes from Liberty and ACE Excess. Zurich has quoted
$25mm x $25mm for $163,000, so please have ACE and Liberty provide e-mall indications.

Thank You.
Ed

All Reclpients . ' : :
“To: SRS, N YC-NY/US/Marsh/MMC@MMC L '

C e SRR /NYC-NY/US/Marsh/MMC

From: Edward Keane/NYC-NY/US/Marsh/MMC

waren-NY 596885
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Edward Keane on 11 Apr 2003, 14:12 Friday

To: RS
cc: |y §
Subject: RE: USS POSCO

-
Please see Liberty’s indicatioh.

“~Please advise of any questions or comments.

Thank You.

-
L

--—- Forwarded by Edward Keane/NYC-NY/US/Marsh/MMC on 11 Apr 2003, 14:09 Ffriday

Aﬁom SENEEY on 11 Apr 2003, 11:53 Friday
To: Edward Keane

cc:

Subject: RE: USS POSCO

Ed:

Piease see the below indication from Liberty w/respect to the $25MM xs $25MM layer. | await
your advices.

memeeeee——eeee- Forwarded by GENENNGER: /NYC-NY/US/Marsh/MMC on 11 Apr 2003, 11:53 Friday
Kevin.Botti@libertyiu.com@Internet on 11 Apr 2003, 11:50 Friday

To NN
cc:
Subject: RE: USS POSCO

We can provide you with the following relative to the captioned account as
follows: O

¢25mm x $25mm @ ¢195.000
TRIAof 20D2 - Terrorism coverage is offered in accordance with the
Terrorism Risk Insurance Act of 20D02. The Terrorism premium 2llocation

$10.00D+ which is included in the Annual Premium above- The attached TRIA
Form must be sicned and returned to binding-

MARSE-NY S$S68€2



Terms: Following Form AIG's noted in their Binder Confirmation dated
2/28/2003 by HNelena Onege- ,

Please advise ifi this option will be viable option.' '

Await your further advices.

Regardsa

KB

Kevin M. Bott

Assistant Vice President

Excess Casualty Division

Liberty International Underwriters
55 Water Street

New Yorka NY 30043

(212) 208-4343 - Direct

(2i2) 2D8-43111 - Fax

Thanks KB+ I truly just need to get your indication for the $2SMM xs $25MN ..
« 2urich quoted it for %1L3.000. Please call me with any questions.

The information in this e-meil and in any attachments is confidential and
may be privileged. If you are not ‘the intended recipient. please destroy
this message and notify the sender immediately. You should not retain.
copy or use this e-mail for any purpose- nor disclose a3ll or any part of
its contents to any other person or persons-

Any views expressed in this message are those of the individual sender.
except where the sender specifically states them to be the views of Liberty
International Underwriters.

L]
Liberty International Underwriters may monitor the content of e-mails sent
and received vie its network for viruses or unauthorised use and for other
lswful business purposes. '

To: Y / NYC-NY/US/Parsh/MNCaNNC
cct
From: Kevin.Bott@libertyIU.Com@8Internet

! ",

JENTIAL TREATMENT REQUE TED BY MARSH MARSE-NY 596883
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From:

‘ Sents Monday, September 30, 2002 6:45 PM
Tos _ kevin.bon@libenyimemaﬁonal.com@intemet
Subject G - ‘

]

_ Any questions, please call me. -

Thanks a million! @D -

. Please provide us with a supportive quote for the $40MM xs $25MM @ Zurich lay

er). Theyquoted $215,000.

862422
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From: . | Kevin,Boti@libertyiu.com@intemet

Sent: Monday, September 30, 2002 1:09 PM - S
Tor . GENSSRUSENNYC-NY/USMershMMC@MMC : :
Ce : MC-NYIUSIMMSI\IMMC@MMC
Subjectt RE: SN—-

C.htm (2 KB) , : : N _ . .

<http//skins.hotber.com/skins/maliskins/em/033102/033102bebe_1_prv.gif>
Sorry goldy, can' help you on this-one....I'm crushingsifiliPhumber

—0Original Message——

From: SSWWNBEG marsh.com [maio: -@marsh com}

Sent: Monday, Sepiember 30, 2002 245 PM -

To: kevin. bott@l‘benyimematlonal .com ] S ’
SUbjed ———— : 2

'm...

_ Please provide us with a supportive quole for the $40MM xs $25MM (GRS
- Zurichlayer). They quoted $215,000.

Any questions, please cali me.

" Trianks a mitlion! (S

<http//promos.hotbar.com/promos/promodil.dii?RunPromo&EFem%3bhotbar¥%Sfelem . T
ent%3baSG=8RAND=1>

The information in this e-mail and in eny atiachments is CONFIDENTIAL
and may be privileged. If you are NOT the intended recipiert, please
destroy 1his message and notify the sender immediately.. You should
NOT retain, copy or use this E-mall for any purpose, nor disclose all

or any part of its contents 10 eny omer person or persons, '

Any views expressed in this message are those of the individual sender,
EXCEPT where the sender specifically states them to be the views of
Liberty intemational Underwriters.

Liberty Imlemational Underwriters may monitor the content of E-mails
sent and received via its network for viruses or unauthorised use and
for other lawtful business purposes.

27492
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From: Kevin.Bott@libertyiu.com@intemet

Sent: Monday, September 30, 2002 1:12 PM
To: , GO NY C-NY/USMarsh/MMC@MMC
Subject: RE: NN
— .
Please be advised that we can offer the foliowing indication relative to the
captioned account: 3
$40mm x $25mm @ $325,000
NET

Terms: To be advised upon receipt and acceptable review of the lead
umbrella. )

Shouid ybu have any questions, give me & call.
Regards,

Kevin

The information in this e-mail and in any attachments is CONFIDENTIAL
and may be privileged. If you are NOT the intended recipient, please
destroy this message and notify the sender immediately. You should
NOT retain, copy or use this E-maii for any purpose, nor disclose all

or any part of its contents to any other person or persons.

Any views expressed in this message are those of the individual sender,
EXCEPT where the sender specifically states them to be the views of
Liberty Intemational Underwriters.

Libenty Intemational Undeswriters may monitor the content of E-mails
sent and received via its network for viruses or unauthorised use and
for other lawful business purposes.

274937



